
Opportunity Deck

Protecting EP Access.

A novel accessory designed to reduce the risk of unintended entrapment/traction of the handle of 3-way 
stopcocks attached to a vascular sheath during catheterization/electrophysiology procedures

Patent protected in major markets (US, EU), design protection in China.

A small innovation addressing a 
common EP workflow challenge.

Simple.

Protected.

Licensable.



The Problem
An everyday EP challenge

During EP procedures, cables, tubings  and other equipment can become entrapped between 2 
parts of a 3-way stopcock (the handle in the closed position and the connection to the sheath)
Potential consequences and patient safety concerns: 

•Unintended traction on/pulling of other (venous or arterial) sheaths (bleeding, hematoma, 
repeat insertion of these introducers required)
•Workflow interruption, added time/material

A common problem without a dedicated solution.



The Solution

A simple protective cap designed to shield the 3-way stopcock from accidental snagging other 
material.

Potential benefits:
✓ Enhanced procedural safety
✓ Improved workflow efficiency/lab time and potential savings in material
✓ Simple and intuitive application
✓ Minimal additional procedural burden
✓ Very low manufacturing costs



Why G-Cap?

Feature G-Cap

Addresses a common EP workflow issue ✓

Easy to explain and demonstrate ✓

Minimal training required ✓

Low manufacturing costs ✓

Compatible with existing workflows ✓

Patent protection in major markets ✓



2026                               2027

PRODUCT & CLINICAL               COMMERCIALISATION
VALIDATION                        STRATEGY

✓ Prototype optimisation         ✓ Licensing discussions

✓ Manufacturing assessment       ✓ OEM evaluation

✓ 20–30 usability cases           ✓ Distributor assessment

✓ User feedback selection                 ✓ Commercial

✓ Demonstration video             ✓ Go-to-market execution

Development Priorities



Strategic Commercialisation Pathways

Multiple pathways to monetisation

Plan A – Licensing Model

Partner with established EP companies
✓ Upfront licensing payment
✓ Royalty-based revenue
✓ Minimal operational burden

Plan B – Selective Distribution

Commercialisation through KOLs and 
specialised distributors
✓ Retain greater control
✓ Direct access to end users
✓ Attractive recurring contribution margins

Plan C – OEM Integration

Integration into high-value EP portfolios
✓ Enhances procedural safety
✓ Minimal incremental costs
✓ Supports product differentiation
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